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OnlyOne
- [Major Bank
In Delaware
GCan Make
‘This Glaim.

There’s only one major, full-service bank strong enough
to remain independent for Delaware. Wilmington Trust. We're
totally committed to serving Delaware—its businesses, its

 charities, its future. So while other banks may pass your bucks
to out-of-state bosses, we keep your bucks right here, to
answer all your needs.

WILMINGTON TRUST

MEMBE R FDIC

‘We Only Answer To You.




Find your favorite name.
Then, pick a Winner.
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You have a pretty good idea of the kind of new car.
or truck you want when you set out to buy.

We think chances are good that the name on
your list is also on our list.

The Winner Group of dealerships offers 12
nameplates to choose from. We try to make car
: buying the experience you’d like it to be. That’s

why we’re leaders in sales, service, and satisfac- Winner Group Dealerships: LINCOLN-MERCURY,

tion, ' Wilmington * FORD-SUZUKI, Newark ¢ FORD-
That’s probably why we're “Delaware’s Favorite STERLING, Dover * OLDS-CADILLAC-GMC,

Car Dealer.” Again! Pennsville, NJ * BUICK, Newark ¢ NISSAN,

Newark ¢ MITSUBISHI, Dover *» HYUNDAI, Dover
INFINITI, Newark * SATURN




Mellon Custom Bankers make house calls.
And office calls. And club calls. And yacht calls.

And so on. And so on. The truth is that we’ll meet you anywhere you want
to discuss your finances. At your convenience.

That’s what Mellon Custom Banking is all about. One person—your
personal banker—responding quickly and confidentially to your
banking needs.

Because if you have a six-figure income or a seven-figure net worth,
you're ready to move beyond conventional banking. With Mellon Custom
Banking, you’re entitled to greater credit flexibility, as well as services
like personal investment guidance and expert estate planning.

Custom Banking—designed specifically to make you feel special.
Because at Mellon, you are.

For more information, call Helen Zumsteg at (302) 421-2315. Or write to
her at Mellon Bank (DE), Custom Banking Division, Tenth and Market
Streets, 2nd floor, PO. Box 8888, Wilmington, DE 19899.

EQUAL HOUSING
LENDER
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CO-EDITORS’ MESSAGE As we enter the 1990s it is abundantly clear that environmental law

is here to stay and will continue to grow. We are also now in the second decade following pas-

sage of the federal Superfund law to clean up abandoned hazardous waste sites. Other federal
and state environmental protection laws relating to water, air, and current-day management of
solid and hazardous waste are in their third decade. These laws influence a multi-faceted array of
business dealings, which in tum affect the courts called upon to adjudicate complex environ-
mental, toxic tort, and insurance coverage litigation. All the while legislators will continue to
respond to heightened public awareness of environmental issues by passing additional laws,

This issue of DELAWARE LAWYER is devoted principally to environmental law, dis-
cussed by experienced Delaware practitioners. We hope that these articles give environmen-
tal lawyers and the public they represent further insights into this demanding - and exciting -
branch of the law and afford some understanding and appreciation of the breadth and com-
p!cxity of the environmental issues confronting us. We take this opportunity to thank the
gifted and generous authors of these highly informative and useful articles.

Roxanne E. Jayne, Esquire
Richard E. Poole, Esquire
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THE COVER: The air polluting witches
and the riverside slime appearing immedi-
ately above contrast disturbingly with the
clean and lovely Delaware shore, a natural
splendor, the preservation of which is an
urgent topic of this issue.
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‘ {available On A Limited Basis) -

Not only are we Delaware's leading experts in Oriental Rugs - both
antique & contemporary, but we also handle many estate settlements
involving rugs & fine paintings. Whether you are furnishing an office
or settling an estate, please call on us.

1701 N. LINCOLN STREET, WILMINGTON, DE 19806
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If Time l.Z(iuz.llseMoﬁe.y, it Pays
to Spend it Wisely.

When too many demands on your time keep you one bank, one contact. Also, a bank within a bank,
from effectively handling your financial affairs, it is our Private Banking Division offers you exclusive access
time you realized the advantages of a Delaware Trust to a special suite of offices, along with your own teller
Private Banker. to assist in conduct-
Delaware Trust devel- i?fn};(:cl:igzgkmg
oped the first Private '
Banking Division We are at your ser-
in this region over a vice anytime of the
fiecac!e ago; provid- day or night; wherever
ing clients with the and whenever you
utmost in sophisti- need us. In fact, we
cated banking services are there even when
and confidentiality. you are not. While
Many prominent out of town on busi-
families throughout ness or vacationing
Delaware and the abroad, your Private
United States have Banking Officer can
benefited from our tend to your Delaware
seasoned approach. Trust financial mat-
Our Private Banking ters in your absence.
Officers make it their Aqd werespond
business to know and quickly should any
understand the needs _ cpmp!ex fmqnaal
of our clients, pl’OVid- Clock courtesy of Hagley Museum and Library. situations arise.
ing a personalized plan to assist in achieving your . _ _
financial goals. Not everyone requires th}s extraordinary attention and

» highly personalized service. If you are someone who
Acting as liaison with all divisions of the bank, your equates time with money, contact our Private Banking
Private Banking Officer affords you the convenience of Division at (302) 421-7450.

Where people make the difference”

M

DELAWARE TRUST

Member FDIC '




After Two World Wars, O THE EDITOR
a Depression and a
Half-Dozen Recessions,

Gentlemen: )
Upon publication of the last issue of

DELAWARE LAWYER, Representative

We'Ve Learned a Steven H. Amick contacted me concern-

h T b ing inaccuracies in the section on the pas-

1 W A sage of the 1989 Trafficking Law. (See

T lng or o out footnote 42). My article stated that the
1 3 3 1989 Trafficking law was proposed by
FlnanClal Plannlng hd Representative Amick and passed without

any public hearings. In fact, the bill was
proposed in the Senate and passed unani-
mously in the House. Representative
Amick headed the Substance Abuse Com-
mittee of the House of Representatives
but was not the creator or chief supporter
of the legislation.

Accotding to Representative Steven H.
Amick hearings were held pursuant to
‘House rules. Although they were not
. widely publicized as would be desirable,
" this isin part a product of media inatten-
-tion as well as lack of legislative staff.
" (Delaware has a part time legislature.)

At no point does the article intend to
imply a “cabal” existed to pass this legisla-
tion. The method by which this law passed
was not unique. Representative Amick
agrees that this points out the larger issue
of the need to develop a broader method
of obtaining expert and public input for
major legislation, a subject that merits fur-

Front Row (left to right): Donald J. Rice; William M. Kaiser, CFP, District Manager; Robert R. ther discussion in future issues of this mag-
Meade, CFP; Michael B. West; Russell M. Giordano, CFP, Division Manager; David R. Detjen, azine.

CFP, District Manager; David A. Stahl; Renae L. Sartin; Shirley A. Conley; Steven V. Chantler Verv trul
On Steps (left to right): Susan M. Jones; Kimberlee M. Orth, CFP; A. Vincent Hoefling; : ery truly yours,
Anthony R. Hinds; Clarence E. DiSabatino HI; James E. Hall, Jr.; David E. Veith; Marla A. David J. Facciolo
Levy; Roger R. LaClair, CFP, District Manager; Alfred 1. Daniel; Kenneth D. Corle;
Christopher L. Bove'; Yusuf A. Wilson

Since 1894 people have turned to IDS for help in planning and
achieving their financial goals.

Through prosperity as well as lean times, we've steadfastly
offered leadership, strategy and opportunity.

Today, IDS Financial Services is the nation’s leading financial
planning company. In this uncertain economy, planning

can help you weather the storm.

Call today for a free introductory consultation.

IDS Financial Services Inc.
Two Read's Way, Suite 100

New Castle Corporate Commons

New Castle, Delaware 19720

(302) 322-7100
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When our clients call, we listen. We take the time to
understand their business and their needs. We visit with them,
we learn their operation and then we send the right people— i
the first time! It’s all because we listen. To discover how '
Placers listens. . . give us a call.

) TEMPS AND SEARCH "

WILMINGTON, 571-8367 ® CHRISTIANA, 366-8367 ® DOVER, 678-8367 ‘
TALLEYVILLE, 479-8367  EXTON, 524-9700 » MEDIA, 891-8367
WILMINGTON SEARCH DIVISION, 575-1414







